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POSITION 


March Automotive Exports Factory Execu tives Find Stocks 
Lower, Better Trading Practices 


Show Increase of 22% Over 
February; Imports Also Gain 


Truck Group as Whole Shows Noticeable Improve- Used Car Situation 


With Heavy Units Favored; 
Total Exports Below 1929 


ment, 


Special from A. D. N. Washington Bureau 

ASHINGTON, May 2.— 
motive products during March were valued at $29,- 

964,968, an increase of $7,180,829, or 22 per cent. over the 

previous month, but 49 per cent. and 19 per cent. lower than 

the corresponding month during 1929 and 1928, at which 

periods the values were $78,524,879 and $49,954,163 respec- 


tively, it was disclosed today by the Department of Com- 

merce. . 
Shipments for the first Soi 

f this year amounted to ,915,- N K I 

81, a gain of $14,941,352 over the €W ra, nc.,| 


total recorded in the October-De- | 
eember quarter of last year, al-| 
though 45 per cent. and 12 per 
cent. under the first quarter fig- | 
ures for 1929 and 1928. . 
ine er car gpd) 
‘from $1 ‘s 


lnat! ; 

t rite bruary to $21, yen 
for the month under review. 

Passenger car shipments were 
higher in each of the three price 
classes, while trucks, although show- | 
ing a further decline in the light- | 
weight group, were in a decided- | 
ly better condition with regard to 
the medium and heavy capacity 
classes, and the total truck exports 
were noticeably improved. 

March domestic production gained 
23.9 per cent. over February, while 
exports were 22 per cent, higher. | 

anada was the chief buyer of 
American passenger cars during 
March, replacing Seige. oe | 
took third place after enmark. 
Of the leading markets in the |/ime during the summer. | 


passenger car field Sweden was out: | 155 4 ppt SHIPMENTS 
GREATER THAN IN MARCH 


of 297 per cent. over February. 

Shipments to British India, Ger- 

many and the Philippine Islands -- 5 
were also greatly improved. 
Exports of trucks to all the main 


And ‘issel 


B. 


St. Louis, Mo., May 2.—A con- 


through an exchange of stock, 
was announced here today by J. 
W. Muller, vice-president of the 
New Era Company. 

Under the new arrangement the 
Kissel Motor Company will manu- 
| facture a front-wheel-drive car 


| Era company. 


Wis., 


|Company shipped 3,248 cars 
| April, compared with 3, 212 in March | 
‘and 6,118 in April, 1929. 


(Continued | on page 10) 





New York Air Show Opens 
Tonight With 130 Exhibits 


NEW YORK, May 2.—Heralded by , sioner for the city, and his official | 
** a@ spectacular aerial demonstra- | staff. Following an inspection of 
tion in which three squadrons of|the show, Police Commissioner 
army air corps observation planes | Whalen will make a 15-minute talk 
will roar over Greater New York,/| over the radio from the floor of 
he New York Air Show will open | | the-main arena, 

t Madison Square Garden tomor- | 
row night. hibitors, including fort; 

New York, the home of the first | facturers who are dis ~ 

i 
b lane 


rcraft exposition held in 

nited States again becomes the fifteen manufacturers of air 
air capital of the nation when rep-| motors. The rest of the exhibitors | 
fathers er of the aircraft industry | are displaying the latest types of | 


one manu- 
ying forty- 


athers here for the first time in| aircraft accessories. 
0 years for a public display of the; The New York Air Show has as- | 
progress that has been made in avi-| sembled the following 
ation since the close of the World | for display: Buhl, aco, Great 
ar. The Aeronautical Chamber of | Lakes, Savoia-Marchetti Mono- 
ommerce of America, Inc., national coupe, Brunner-Winkle, Engineers, 
trade association of the aircraft in- | Continental, Stearman, Travel Air, 
dustry and sponsors of the New| Bellanca, Whittelsey, Fleet, Fair- 
ork Air Show, estimate the value| child, Davis, Keystone, Loening, 
f airplanes, engines and flying| Moth, Curtiss Robin, Spartan, 
Huntington, Governor, Eastman, 
Avro-Avian, Lockheed Sirius, Fernic, 
Verville Aircoach, Aeromarine- 
Klemm, General Aristocrat, Fokker, 
New Standard, Ireland, Boeing, Si- 
korsky, Vought-Corsair, Aeronca, 
Ford, Consolidated Commodore and 
Curtiss Condor. 


uipment on display here at 
Although the doors of the Garden 
will be thrown open to the public 
tor 6 p. m., the inaugural program 
¥ show will not get under way 

p. m., with the arrival of 

, ae A. Whalen, police commis- 





lanes here | | 


Consolidate 


| ing 
solidation of New Era Motors, Inc., | Nashville, 
with the Kissel Motor Company, | Newark, N. J.; El Paso, Tex.: 


| 


under the patents held by the New| 


Production plans are now under | 
way at the Kissel plant at Hartford, | 
and it is understood that the | 
new cars will start coming off the 


i 


| 
| 





| 


- 


The New York show has 130 ex- | 


the | six airplanes and five gliders, and| Sparks from Detroit 








| 
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Exports of American auto-| 4 ° 
| ditions 


Generally Brighter 


YORK, May 2.—A 
survey of used car con- 
in the Middle West 
and the East as of May 1 by 
The Automotive Daily News 
reveals a decided improve- 
ment all along the line, with 
the dealers showing more op- 
timism regarding the imme- 


| diate future. 

While sales of used vehicles are 
generally below the volume of a 
year ago at this time, the stocks are 
also lower, and the dealers are, by 
more careful trading, making more 
money in proportion to the volume 
of business done. 


T 


“iy New survey. Automo- 
es 


tive. “Dany Ne ‘up-to-the-minute 
reports of conditions in the follow- 
territories: Evansville, Ind.; 
Tenn.; Wichita, Kan.; 
Bal- 
Md.., and Hartford, Conn. 


Evansville, Ind., May 2.—Early 
spring finds the used car sales 
situation rather Ba me accord- 
ing to expression of local distrib- 
utors and dealers. While the 
volume of sales is considerably 
lower than at the corresponding 
season of 1929, the dealer is re- 
ceiving greater encouragement in 
point of dollars and cents. 

Stocks generally are appreciably | 
lower. Used car trade-ins enter 
more largely into purchase of pes | 
units, whereas there is marked fall- 
ing off in number of a used-for- 
used car transactions. Unemploy- | 
ment is given importance as factor 


timore, 


Detroit, May 2 —Hupp Motor Car | for keeping sales at lower levei than 
in | | formerly. 


“Our stock of used cars is close 
{to 50 per cent lower than at this 


~ | season in 1929,” state Messrs. Ben- 


nighof and Nolan of the Benig- 
hof-Nolan Company, 
land distributor-dealer. “The used | 
car at this time, however, is a better 
proposition than the new car in 
sales advantage. 


“Used cars are low in price and | 


stock volume is decreasing. There | 
is no particular difficulty in dis- 

posing of stock with prices lower 
than in 1929. Last year too much 


| 





(Continued on page 2) 


TODAY 








Pee Page 2 

- Production, engineering, factory 
Page 3 

a ..-Page 4 


Calendar of coming events. Page 4 
New dealer appointments, .Page 6 
New accessory dealers....Page 6 
Vermont's passenger car sales in 


Ree ..Page 9 
Financial news, stock market 
Page 10 

MERCHANDISING 


Chevrolet dealer builds big sales 
and service business on slogan 


Page 4 
WHOLESALE 
Auxiliary catalogue aids jobber’s 
MEROUTNON citinssscieece<oees Page 8 
REFERENCE TABLES 
Passenger car registrations for 
March nsbeeacacans Pages 6, 7 


“ELECTRIC AUTO LITE CO0.’S 
APRIL UNIT PRODUCTION 
GREATEST IN HISTORY 


Retailers in Better 


Shape Than i in 1929 


Toledo, May 2.—Clement O. Mini- | 


ger, president of Electric Auto Lite 
Company, states that April was the 
largest month in the number of 
units produced in the history of the 
company. “May schedule is 10 per 
cent. above April production,” ‘2 
Miniger says. “Therefore, with this 
schedule, the second quarter earn- 
ings must be substantially larger 
than the first, when ’$2 a share was 
earned after preferred dividends.” 


CADILLAC SHIPMENTS 
FOR APRIL INCREASE 


Detroit, May 2.— Shipments 
Cadillac sixteen-cylinder cars 
April totaled 576, or an increase of 


34 per cent. over March, according 
to an announcement by the Cadillac 
Motor 


Ca 
The urther reports 


of | 


r 
company 
more than 1,000 unfilled orders and 


adds that production is being in- | 


| creased for May. Shipments of “V” 
eights for April are 57 per cent. over 
March and La Salle shipments in- 
| creased 27 per cent. 


FRANKLIN SHIPMENTS 
INCREASE IN APRIL 


Syracuse, N. Y., May 2.—Produc- 
| tion of Franklin cars is being kept 
— in line with demand, factory 

hipments are running somewhat 
behind those of a year ago, and the 
| retail situation is in a healthy con- 
| dition. 

Shipments of Franklin cars last 
|}month showed increase of 16.3 per 
cent, over March, while in 1929 the 
April gain over March was only 4.6 
per cent. 


'REO SHIPS 2,647 CARS 
| AND TRUCKS IN APRIL 


Willys- Over- | 


| Detroit, May 2.—Reo Motor 
| Company shipped 2,647 cars and | 
| trucks in April, against 2,870 in 


| March and 5,716 in April last year, 
which» was a record for that month. 


in | 


Car 


EW YORK, May 2.—Au- 
tomobile retail dealers 
generally are in better posi- 
tion at the present time than 
at this stage of 1929 and are 
making more money, accord- 
,Ing to reports of various fac- 
tory executives. 

The Auburn Automobile Company 
informs the Automotive Daily News 
that its dealers are making more 
money on account of better business 
methods, careful trading and more 
work, 

Marmon dealers are reported in 
excellent shape, with better bal- 
anced stocks and no forcing of cars 
by_ the factory. 

Franklin dealers are selling more 
cars than a year ago. 

These conditions, coupled with 
decided improvement in the used 
car situation throughout’ the 
country, as reported in an ad- 
joining column, are putting the 
industry in a better frame of mind 
and production and distribution 
executives are looking forward to 
steadily improving business. 
Following are statements received 
today from factory executives re- 
garding the current situation: 

AUBURN 

Our survey shows Auburn dealers 
in good condition and morale excel- 
lent, New cars on hand average less 
than two cars per dealer and used 
cars less than four. More dealers 
are making money this year than 
last on account of better business 
methods, careful trading and more 
work. Weather conditions have been 
| unfavorable to automobile sales but 
cealers feel May and June should 
show great improvement. Our sales 
in teh first four months about cqual 
the same period last year. 

R. H. FAULKNER, 
Vice-President, 
Auburn Automobile Company. 


MARMON 


“Marmon dealers are generally im 
excellent shape. This is due to bet- 


(Continued on page 2) 


General Motors to Issue 
New Preferred Stock 


| ae YORK, May 2.—General 
Motors Corporation today an- 


| nounced that a special meeting of 
stockholders has been called for 
May 26 to vote on the creation of 
a new issue of 6,000,000 shares of 
5 per cent, preferred stock. No 
new financing is involved or con- 
templated at the present time. 

The pro d new:preferred stock 
is intended to be uséd for refunding 
the present outstanding senior se- 
curities by offer to exchange on the 
following basis: 

In respect of 1,355,738 shares of 
outstanding 7 per cent, preferred 
stock, 1.35 shares of the new stock 
for each share of the 7 per cent. 
preferred stock. 

In respect of 14,105 shares of 6 

r cent, preferred stock out- 

| standing, 1.10 shares of the new 


stock for each share of the 6 per 
cent, preferred stock. 

In respect of 19,317 shares of 6 
per cent, debenture stock out- 
standing, 1.15 shares of the new 
stock for each share of the 6 per 
cent, debenture stock, 

Subject to the necessary approval 
of the proposal by the stockholders, 
it is contemplated at a later date 
to call the unexchanged stock at 

|$125 a share for the 7 per cent. 
preferred stock, $110 a share for the 
6 per cent. preferred stock, and $115 
|a share for the 6 per cent debenture 
| stock. The exchange does not give 
lise to any Federal income tax 
| liability, and further, since in con- 
nection with the transaction a sub- 
| stantial amount of existing surplus 
will be capitalized, the exchange 


(Continued on page 10) 
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Used Car Sales Lower, Profits 
Higher, Evansville Dealers Find 





(Continued from Page 1) 


stress was laid on number of units 
sold. We are glad to say that this 
year profit is given its deserved im- 
portance over volume. 

“Trade-ins on new cars are con- 
siderably more, but in the used car 
sales the trade-in shows a falling 
off by about 25 per cent. against 
twelve months ago. The fact that 
used car peices are at lower level 
is responsible for their good turn- 
over. Dealers who are trading in 
low and selling low are moving their 
stocks. The used car is no longer 
a problem through the improved at- 
titude of the dealer who works for 
smaller volume of used car sales, 
but a better margin of profit on 
every deal.” 

The opposite view is taken by 
Otto C. Hartmetz, manager of Hart- 
metz Brothers, Dodge and Plymouth 
dealer, who voices the opinion that 
stock volume is so high as to be 
sufficient to meet market demands 
for the next year and a half. The 
market is sluggish, according to Mr. 
Hartmetz. Too many trades enter 
the picture and prices of used units 
are too low to be safe. Too many 
owners hold their old cars owing to 
low allowances the dealer is able 
to afford. 

The matter of keeping used car 
stocks at even and safe levels is an 
established oag | of the Lincoln 
Moter Company, Buick dealer, John 
W. Walton. “Though we have re- 
cently opened a new buildi for 
used car department, our stock re- 
mains at about the same level as 
a year ago. Unemployment has 
been a big factor in slowing up 


movement of stock. While trade- 
ins on new cars are well represent- 
ed, we are taking a safe course. 
Market conditions are much differ- 
ent than formerly.” 

Used car stock is larger in volume 
as well as in monetary value, ac- 
cording to Carl Maxwell, president 
of the Wabash Valley Motor Com- 
pany, Hudson and Essex distribu- 
| tor-dealer. Units are moving bet- 
iter than at this season twelve 
|months ago. Trade-ins remain 
about equal in number, he states. 
Prices are maintained at safe level. 

Robert R. Fay, manager of the 
Packard-Evansville Motor Car Com- 

ny, finds that while stock is 
ower, business is improving, with 
good market for better class of used 
cars. “For the early season I see 
little cause to complain of. It has 
been the best April we ever had. 
Volume was the same as last year, 
bue returns are better. There is a 
good market, but the dealer must 
| work harded. There are a consid- 
erable number of trade-ins. Safe 
price levels are maintained through 
more attention to real appraisal 
values,” he states. 

Used car stock shows a falling off 
of about 25 per cent., while sales 
are below by about 15 per cent. the 
volume in 1929, according to E. 
McHenry, secretary-manager of the 
McHenry-Stark Motor Company, 
Chevrolet dealer. “Used cars are 
moving as well as can be expected 
at this season. Unemployment is a 
considerable influence. A good num- 
ber of trades are noted and ad- 
}herence to careful appraisals is 
stressed, he reports. 








Used Car Situation in Newark 


Better; Stocks 


Newark, N. J., May 2.—The 
used car situation on May 1 in 
northern New Jersey showed con- 
siderable improvement with stocks 
on hand lower than during the 
same period of 1929, despite the 
fact that used car sales in March 
were several hundred units be- 
hind the same month last year. 

Dealers report that April used 
car sales show greater progress than 
in the corresponding month of 1929 
and report that new car sales will 
be practically at the same level as 
in April 1929. 

While the new car sales level is 


Below Year Ago 


| Used car sales throughout the 
| territory have been a big asset in 
}reducing stocks. 

| In a bulletin issued by the Newark 
| Automobile Trade Association, the 
used car situation is summed up as 
follows: 

“Conditions ——- to be improv- 
ing and we believe that with the 
advent of good weather there will be 
a sudden influx of new car orders. 
Established dealers are continuing 
to be conservative and are turning 
down a larger proportion of business 
than in the t. 
| “Used car trade-in allowances are 
|}not yet stabilized. Some dealers 





- | ins on our new cars. 


of this class ear, service sales are 
running way below normal for this 
season in both volumn and_ value. 
All of which means, according to 
one low priced car concern’s ser- 
vice manager, “that the operator 
of this class car is either trading in 
on a new or used car. or else he is 
driving the one he has regardless 
of its condition.” 

Now in the next step up the price 
ladder we find a slightly different 
| condition. Used car stocks in this 
| field are also below normal—and in 
| some cases aS much as 50 per cent. 
—for this season of the year, but 
are not moving so fast; while the 
service sales are much better than 
last. year. P 

There is not only a bigger volume 
| of service work, but owners are hav- 


as from an operation angle. When 
asked, “Are owners holding cars 
that they would normally trade in 
}on new vehicles?” J. W. Hager, serv- 
| ice manager for Cumberland Motor 
| Company, Dodge dealers, said: “No, 
|not necessarily; however, they are 
| keeping them so well serviced that 
| they will not trade them in so 
quickly.” 

On up the line to the next class. 
Here we find the same stock con- 





dition existing as in the lower 
classes. That is, they are lower 
than for several] years. This, one 





dealer explained, ts because our used 
car sales are off only about 10 per 
;cent., while our used car purchases 
are off from 25 per cent. to 30 per 
cent., due to the falling off in trade- 
used cars 
| are easily sold, but those under $800 
| are hard to sell, because those in 
|the market prefer a new cheap car 
ito an old model higher priced car 
reduced to the new car level. How- 
lever, there is an exception to this 
rule—the very cheap used car, $150 


to $250, is — good. 
Now, in the _ Pierce - Arrow, 
|Cadillac, La Salle, Lincoln and 


|Marmon class, we find still another 
|condition. Used car stocks are nov 
|off so much. Not more than 20 per 
icent. There are two reasons for 
| this: The sale of new cars in this 
iclass is not off as much, compara- 
|tively speaking, as are the lower 
|priced automobiles, and the higher 
grades of used cars—$1,200 to $2,000 
—are selling as fast as they are 
taken in. These are models not 
older than ’28s. 

The reason given for this condi- 
ition by one of Nashville’s most 
|prominent dealers, was, that people 
| who were accustomed to driving 
| automobiles of the better class were 
economizing, but rather than buy a 
new car of a lower price make, they 
were taking used cars of the same 
class that they were accustomed to 
driving. “In other words,” he said, 
|“people are buying the better class 
of used cars rather than the new 





ing their automobiles serviced from | 
an appearance standpoint as well 
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Wayne County Highway: 
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Chrysler Buys Valves 






Fred Kingsbury—Detroit Editor 





VERY one living in Detroit is very interested in the 

census figures which are being compiled. This, probably, 

is due to the peculiar way in which the city is laid out. Few 

people living outside this municipality know that the City 

of Detroit entirely surrounds the City of Hamtramck and the 

City of Highland Park. When this entire section is referred 
to it is usually called Metropolitan Detroit. 

Due to the fact that Highland Park and Hamtramck 
are hemmed in by Detroit, they cannot easily increase their 
area. However, these two cities are very busy places. In 
Hamtramck is located the huge Dodge Brothers plant, now 
a unit of the Chrysler Corporation, which employs thousands 
of workmen. In Highland Park is located the Chrysler and 
De Soto factories, which also employ large numbers of work- 
men. Here, also, is the new Chrysler engineering building, 
considered one of the model buildings of this type in the 
industry. The old Ford Highland Park plant also is located 
in Highland Park. A portion of this factory is now occupied 
by the Briggs Manufacturing Company. However, Ford still 
has a number of operations there and the trade school is 
still running. 

Recently, workmen have been dismantling the greater 
part of the power machinery at the Highland Park plant. 
This, at one time, was a model installation and was a mecca 
for visitors to the Motor City. Now, they go to the River 
Rouge plants of the Ford Company. 

Despite the fact that there is no room for expansion, the 
population in both Highland Park and Hamtramck continues 
to grow. Hazen J. Payette, census supervisor of this district, 
says the lI tabulation shows that Hamtramck has grown 
from a population of 48,615 in 1920 to 56,283 this year. The 
tabulatiogis are not,yet complete for Highland Park, but a 
healthy growth in population is foreseen. 

Automobile operations in these two municipalities is 
‘going ahead every year. 





| cheap ones, for prestige.” 
While the sales of new automobiles 
of every class are below normal, 


slightly under the record attained | are still inclined to pay a premium 
in the first four months of 1929, on junk, despite all that has been | 
dealers report that profits will be | said about the unwisdom of doing 


* *” 


Wayne county, in which Detroit is located, is getting 


7 





greater due to more clean sales and 
the fact that they are not ong 
the fancy prices for junk that ha 
been their practice in past years. 
Smaller losses in used car sales are 
also reported, due to this same 
situation of taking trade-ins at 
more nearly their actual value. 
Dealers report that in new car 
sales they are able to sell more ad- 
ditional equipment with the new 
car, bringing their profits above 1929 
with smaller volume of car sales. 


|so. The public is gradually getting 
to the place where they are willing 
to drive their cars longer and trade 
them in at the real value of the 


|used car. A continuance of this lat- | 


ter policy will do much to educate 
|}the public away from the idea of 
| inflated allowances on their old cars. 
| “The dealers who are giving long 
|trade-ins are going to be out of 
| luck unless they are backed by large 
| cemagnatons, which none seem to 
| have.” 


| and the used car situation and serv- | 


|ice sales as a whole are not up to 
| standard, Nashville dealers are op- 
| timistic. 

| When asked about general auto- 
|mobile prospects during the next 
| few months, one well known dealer. 
| whose opinion is considered ood 
and sound, said: “Well, while some 


(Continued on page 5) 


Retailers in Better 


No Surpius of Used Cars Evident shane Than in 1929 


In Baltimore, Trade Group Finds 


Baltimore, Md., May 2.—There 
is no surplus of cars in the used 
car market in Baltimore, accord- 
ing to John E. Raine, secretary 
and manager of the Automobile 
Trades Association of Maryland. 
With the advent of spring and 
warmer weather there has been a 
sharp increase in the sale of used 


cars, though there are no figures! Company, which is using radio as'| 


available to show the exact number 
of cars sold or on hand at dealers, 
and the market in Baltimore is gen- 
erally satisfactory. 

Several dealers, in fact, are ex- 
periencing a great demand for used 


|ears. Robbins-Fox Motors, Buick 
| dealers, are advertising extensively 
for used cars to make their assort- 
|ment complete and report a vigor- 
| ous demand. The same is _ true 
| With M. H. Anderson Company, 
| Hupmobile dealers. They are mak- 
| ing special offers to dispose of used 
cars and the demand is brisk. Like- 
wise with the Heinekamp Motor 


well as newspaper advertising to 
| move their used car stock. ‘ 

| Recently Chevrolet dealers united 
|in an open-air sale on a downtown 
| lot ene materially reduced their 
| stock, 


Low-Priced Stocks Below Levels 


Of Year Ago in Nashville, Tenn. 


Nashville, Tenn., May 2 

(UPTS.—The used car situation 
in Nashville is a2 good index to the 
general automotive business in 
this section. A recent survey ef 
several prominent. dealers in all 
priced automobiles—from the low- 
est to the highest priced cars 
sold here, discloses a very pro- 
mounced and definite trend to- 
ward conservatism on the part of 
the buying public. 

In the low priced class, used car 
stocks are considerably lower than 
at this time last year, in some jp- 
stances 100 per cent. lower; the 


—_—_— 


|number of units in this class is 


received is off from 10 per cent. to 
12 per cent., and trade-ins are about 
par with the same season last year. 
This class of stock is paying a gross 
profit, but some dealers are taking 
some hard terms. 

Of these terms. B. A. Raney. a 
General Motors dealer’s used car 
manager said, “we slaekened up on 
terms this spring due to the unem- 
ployment situation, but we intend 
to tighten up in the fall. which is 
just the reverse of usual methods.” 

While in the service department 





being sold but the values in dollars | port 


(Continued from Page 1) 


| ter balanced stocks, and the policy 

of the company to gauge produc- 
|tion by the demand. Retail sales 
|are healthy, and most dealers have 
| very optimistic viewpoint in look- 

ing ahead into summer and fall. 
|Our dealer stocks average only ap- 
| proximately two and one-half cars 


}each dealer, and this is regarded a | 
sound condition for both dealers | 


and factory.” 

GEORGE C. TENNEY, 
Sales Manager, 

| Marmon Motor Car Company. 


FRANKLIN 


| Franklin dealers throughout the 
|county show increase in business 
|in first four months of this year 
| over camparable period in 1929. ‘The 
| number of retail deliveries of Frank-. 
lin cars during the first four months 
of 1930 exceeded the total for the 
corresponding period last year by 
3 per cent., Franklin officials re- 


rt. 
Franklin's retail business in Chi- 
cago last month was double that of 
April, 1929. Various other points 
throughout the United States report 
increases in deliveries compared 
with a year ago, 
J. E. WILLIAMS, 
Sales Manager, 
Franklin Automobile Company. 





CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





| some funds for highway work. It has just received $813,- 
| 889 from $2,000,000 distributed from the automobile 
| weight tax fund. If you do not know it, motor car owners 
in the state of Michigan are forced to pay as much as if 
not more than any other state, despite the fact that the 
| automobile manufacturing business of the world is cen- 
| tered in the southern part of Michigan. 
- - * 

E. THOMPSON, president of the Thompson Products 

e Company of Detroit and Cleveland, reports that his 
company has received orders to release 430,000 valves to 
Chrysler, applying on a blanket contract. Shipments are 
expected to start from the Cleveland plant in tiie next few 
days to cover Chrysler requirements for May. The Detroit 
plant of Thompson is operating at maximum and the Cleve- 
land plant at 80 per cent. Mr. Thompson says that large 
orders received in April assure a_ satisfactory business 
through July. ~ 





R. L. WETZEL PROMOTED _s president of Chamber of Automo- 
| tive Industries, New South Wales, 
BY DAYTON RUBBER co. Australia, has sailed from Sydney 
oR jand is due to arrive in this city on 
Dayton, O., May 2.—R. L. Wetzel May 31. os ee as 
h notion | 
| Bas Seen apps Sag gage acorn WESTINGHOUSE LAMP CO. 
c MOVES TO BLOOMFIELD 


manager of the 
Dayton Rubber, Newark, N. J., May 2.—Further 


a anufac turing jextension of the activities of the 
pg Oy A |Westinghouse Lamp Company in 
Self, who resigned |the Greater Newark area is evi- 
after ten years | denced in the transfer now in prog- 
with the company | ress of the machinery and equip- 
to establish his! : 

ment of a factory unit from Brook- 


Own business in 
Chicago. lyn to Bloomfield. The production 
Mr. Wetzel has/|of miniature lamps is being shifted 
been with the|from the six-story building at 35 
company for five) Steuben St., Brooklyn, to a new 
structure added last fall to the 


years, having been 
for three years assistant to Mr. Self | Westinghouse plant in Bloomfield. 


;and for the past two years assistant | 
to D. W. Warden, vice-president in’ wHITE 
charge of merchandising. 














R. L. Wetzel 





APPOINTS TRIEBNER 


CENTRAL REGION HEAD 

Mr. Self will operate as Edwin B. | 
oak, Gan. Gal at Geo gpecial-| Pittsburgh, May 2.—F. E. Trieb- 
ized sales promotion service. | ner, district manager for the White 
Company in this city, has been ap- 
New York, May 2.—A. E. Plant,’ the central region of that company. 
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Modern Trends in Making 


Automobile Lubricants 





paper was presented by Mr. 





Automotive Daily News presents herewith the third installment of a 
paper prepared by D. G. Brandt of Henry L. Doherty & Co., covering 
the “Modern Trends in the Manufacture of Motor Lubricants.” 
Brandt last week at the semi-annual 
meeting of the National Petroleum Association at Cleveland, O. 


This 








S pointed out, lubricants mude 

from the two crude oils have 
some physical and chemical char- 
teristics which cannot be changed 
by processing, and both research 
and actual performance have dem- 
onstrated the superiority of those 
made from the paraffin base crude 
oils. 

However, during the last few 
asphalt base lubricants have 
widely used due to their low pour 
test and carbon residue. This com- 
petition, coupled with the possibility 
of increased yields, has awakened 
the Pennsylvania refiner to the de- 
velopment and use of more scienti- 
fic methods. which has resulted in 
increased yields, better lubricants 
and reduced costs of production. 
The improvements made have been 
in practically all branches of the 
refining industry and the improve- 
ment of one branch has assisted and 
hastened the improvement of others. 
The major improvement has been 
made in the distilling equipment by 
the use of modern pipe stills and 
fractionating columns. Practically 
all of these units are of the atmos- 
pheric single flash type. In this 
type of unit all the oil above the 
bottoms product is vaporized in a 
body and the vapors are then separ- 
ated into the various cuts in the 
fractionating column. With this sys- 
tem, very close fractionation is ob- 
tained and it is possible to produce 
substantially all cuts without rerun- 
ning. These units are very flexible 
and cuts can be varied as to boil- 
ing range or viscosity to suit the 
products desired. The use of such 
distilling apparatus produces wax 
distillates and cylinder stock bot- 
toms of better colors and simplifies 
the wax removal, as well as increases 
the yield of viscous oils. Such equip- 
ment and also vacuum units built 


years 
been 


Along siimlar lines have been used , 


sor rerunning and reducing pressed 
wax distillates and bright stock 
solutions. 


The demand for low cold test lu- 


bricants has made it necessary to 
manufacture both neutral and 
bright stocks of substantially zero 
pour test. The methods used are 
special pressing, centrifuging, fil- 
ter aid methods and solvent ex- 


traction. 

Neutral oils are being dewaxed in 
very nearly the same manner ag in 
the past, the only variation being 
that special or double pressing is 
being resorted to in order to secure 
approximately zero cold test prod- 
ucts. The process of dewaxing by 
pressing has been used for a number 
of years and only the changes that 
have been made in order to secure 
wax free oils will be discussed. The 
use of direct ammonia expansion for 
final chilling has been found neces- 
Sary and progress has been made 
in determining the chilling rates 
that give the best crystallization of 
wax, Economies have been intro- 
duced into this method in the form 
of heat exchange that have aided 
in keeping the refrigerating re- 
quirements at a minimum. Press 
room temperatures have also been 
lowered in order to precent an in- 
crease in temperature of the stock 
being dewaxed and the resulting re- 
dissolving of wax that had been 
precipitated at the lower tempera- 
ture. 

The dewaxing of bright stock- 
naphtha solutions by centrifuging is 
substantially the same 
that has been used during the past 
few years with the exception that 
operating temperatures have been 
reduced as low as 40 degrees 
Fahrenheit in order to secure a 
bright stock substantially wax free. 
In this case economies have also 
een effected by the use of heat ex- 
change and final chilling is also 
necessarily carried out by the direct 
expansion of ammonia. The per- 
centage of solvent naphtha used is 


ordinarily 60 per cent. and the 
naphhta is of a rather narrow 
boiling range. The naphtha 


serves two purposes, in that in addi- 
sion to accentuating the difference 
n molecular weight between the 
wax and dissolved bright stock, 
which is essential in order to obtain 
complete separation, it acts as a 
selective solvent for the bright stock. 


.Because of the higher solubility of | 


bright stock in naphtha than of 
Wax in naphtha there is a greater 
difference between the molecular 
weight of the bright stock-naphtha 
solution and the wax-naphtha so- 


procedure | 


iution. Because of the larger 
amount of heat to be extracted 
from the bright stock solution to 


be centrifuged in the production of 
wax free bright stock and the high 
operating vacuums of the refrig- 
erting system the overall efficiency 
is low. This results in increased 
operating and overhead expense that 
is in reality out of proportion to 
the results obtained. 

The other two methods 
to were dewaxing by the use of 
filter aids and solvents. There are 
mechanical difficulties to be over- 
come before either process is used 
extensively and neither is being used 
to any great extent at the present 
time. The Weir filter aid process 
may be used for dewaxing bright 
stocks and has one advantage over 
centrifuging in that the process is 
simpler. The stock in this case 
must also be diluted with naphtha 
and from one-half to one pound per 


referred 


gallon of filter aid material is re-| 


quired. It has been found necessary 


in experimental work to dilute the| 
bright stock with as high as 75 per | 
cent. naphtha and maintain a 30) 


degree Fahrenheit differential be- 
tween the filter temperature and 
pour point desired. There are me- 
chanical difficulties in operation, 
such as recovery of filter aid and 
naphtha. However, the naphtha 
loss does not greatly exceed the loss 
in centrifuging. The possibilities of 
wax extraction by the use of solvents 
has been appreciated for some time, 
but the high cost of solvents and 


the possible handling losses have de- | 


layed the development of the proc- 
ess. However, inasmuch as_ the 
process can be carried out at temp- 
eratures considerably above the pour 
point of the oil desired, I am of the 
opinion that the mechanical diffi- 
culties involved in the development 
of the process can be readily over- 


costs substantially the same as those 
produced by other processes. 

In discussing the trend of manu- 
facture of lubricating oils the manu- 
facture of lubricants from mixed 
base crudes cannot be overlooked. 
The production of lubricants is now 
receiving considerable attention by 
refiners in the mid-continent and 
products now being manufactured 
from such crudes can equal lubri- 
cants made from Pennsylvania oil 
by selecting a crude that has a high 
paraffin content. Such crudes as 
Seminole and Oklahoma City have 
a low per cent. of asphalt, but yet 
too high to make bright stocks by 
the usual method without high acid 
sludge losses during treating. ‘This 
difficulty has been largely over- 
come by the use of vacuum distilling 
equipment, which is capable of tak- 
ing the steam refined stock over- 
head. In this way a separation is 
made between the asphalt and lu- 
bricating stocks. In order to ac- 
complish the most in this type of 
distillation, the problems involved 
must be carefully considered. Most 
of these units involve the use of 
pipe stills with high liquid velocity 
through the tubes and short time 
heating. The hot oil and vapors 
are discharged into a fractionating 
column operating at reduced pres- 
sures. The vapors are fractionated 
in the usual manner into gas oil, 
pressable wax distillate, slop wax 
and steam refined stock. The steam 
refined stock is then diluted, and 
centrifuged for wax extraction. This 
material must then be acid treated 
and filtered and the use of mechani- 
cal mixers and centrifugal separa- 
tion of the acid sludge have aided 
materially in improving the prod- 
uct. Neutralization is usually ac- 
complished by contact filtering. 

By the further perfected use of 
the above process high quality 
bright stocks can be produced from 


the relatively low priced mixed base | 


crudes and such oil will become a 
competitor in 
joyved only by Pennsylvania stocks. 


NEW SYSTEM OF MARKING 
ROUTES IN MASSACHUSETTS 
Boston, Mass., May 2.—An im- 
proved system of marking on all 
automobile routes has been put into 
operation by the Massachusetts 


before heavy traffic sets in. Signs 
| are being installed marking the dif- 
| ferent routes that are visible both 
day and night and are scientifically 
| placed in relation to the traffic. 


come and wax free oils\produced at | 


the field now en- | 


State Department of Public Works | 





veloped by means of which | 
bearings of the Ford crank shaft | 
are being polished to a much finer | 
degree. The machines finish all} 
seven main and _ connecting-rod | 
bearings in a single operation. 
After the crank shaft has received 
jits final grinding and has been stat- | 


ically and dynamically balanced it | ~ 


jis placed in a specially built lapping | 
|machine which has seven arms— 
}one for each bearing. Each arm | 
| holds six very fine lapping stones or 
|{hones, which clamp around the | 
|bearings under heavy pressure. The 
|shaft is rotated and also oscillated | 
luntil no roughness from the grind- | 
|} ing operations remains. | 

To insure an absolutely smooth | 
and bright finish, the shaft is then | 
placed in a similar machine, which | 


Tiffany Adds New Cowl 
Lamps, Bands and 
| Hub Caps | 














Two new items, called the Tif- 
fany Hercules cowl lamps and 
bands, and the Tiffany De Luxe 


hub caps, are being offered to Ford 
owners by the Tiffany Division of | 
the Connecticut Telephone and) 
Electric Corporation, Meriden, Conn. 

The retail price of the cowl iamps 
and bands, complete with switch, | 


;| 


|wiring and all fittings included for 
|easy installation, is $12.50 per pair 
with liberal trade discounts. The 
hub caps are priced at $3.75 for a | 
set of five. 








| 





| New Ford Bearing Finisher 


instead of the lapping stones. Again 
it is rotated and oscillated, after 
which the bearings are cleaned and 
inspected. 

This process gives the bearings a 
mirror-like smoothness, which re- 
duces friction and makes easier the 
breaking-in period of the car. The 


SOUTH BEND LATHE 
ISSUES NEW BULLETIN 


OUTH BEND LATHE WORKS, 

South Bend, Ind., has just pub- 
lished Bulletin No. 18. This sixteen- 
page, 8'2xll-inch booklet, in two 
colors, illustrates, describes and 
prices their 1930 new model eight- 
een-inch swing, back-geared screw 
cutting precision lath with screw- 





| 


A NEW machine has just been de-| holds an extra fine polishing paper) polishing paper used in the second 


machine is fed automatically, so that 
there is a fresh supply for each 
crank shaft. ‘This, with the oscile 
lating motion, permits a more uni- 
form finish than was possible under 
the old method of polishing each 
bearing separately on a revolving 
wheel. 





various assortments of chucks, tools 
and attachments. 

An item of special interest is the 
new model tool room precision lathe, 
which is practical for the making 
of precision master taps, screw 
gauges, special screws, dies, fixtures 
and tools to meet the most exacting 
demands of the expert mechanic. 
It is stated from the factory that 
|}a free copy will be sent pone 
‘to any one who writes for it. 
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Willys - Overland 
have strengthened the 


EARS of 


on with 








conviction that our 
move in acquiring the 


line was the right one. 


—Hackensack Motor Sales 
Hackensack, N. J. 


Write or wire ror 
franchise details 


WILLYS-OVERLAND, Ine. 
TOLEDO, OHIO 


WILLYS-OVERLAND SALES CO., LTO., TORONTO, CAN. 
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Export Opportunities 

T the recent meeting in Washington of industrial leaders 

for the purpose of surveying the work done so far 

toward stabilizing American business, one of the most signi- 
ficant addresses offered was made by Thomas R. Lippard, 
president of the Stewart Motor Corporation, on opportuni- 
ties in the export field. 

As a foundation for his suggestions Mr. Lippard first 
called attention to conditions in the United States and abroad. 
He noted that the domestic market for motor vehicles can- 
not be expected to expand from year to year in the future 
as it has done in the past. The replacement market is be- 
coming more and more the backbone of domestic sales. 
believe,” said Mr. Lippard, “there will be between 4,000,009 
and 5,000,000 automobiles required in the United States for 
many years to come.” And this is what we may call the 
*-backlog” of our motor vehicle market. Increased sales be- 
yond this replacement demand must come from new classes 
of our own people, which become prospective car owners and 
which have not previously been so. Obviously these new 
strata comprise fewer buyers than was the case in the past. 
The other opening for increased sales lies in the export field. 
Mr. Lippard calls attention to the fact that there are about 
120,000,000 inhabitants in the United States and 1,700,- 
000,000 people in the rest of the world. The mass market, 
obviously, lies outside our own borders. 
weight of numbers is the fact that this country now operates 
&5 per cent. of all motor vehicles and the rest of the world 
15 per cent. 

Mr. Lippard referred to the volume of his company’s 
business abroad as not being important, but as a matter of 
fact the Stewart organization has done one of the outstand- 
ing jobs in the export field. The speaker urged his hearers 
to get away from the idea that export business is difficult to 
handle. He showed them that it is no more troublesome to 
carry on than domestic business. He cited the fact that his 
company could load $50,000 worth of trucks on cars at 
Buffalo and have the money for them within two hours after 
the shipment was on the way. 

We must look more and more to the development 
of our export business to give us the increased produc- 
tion that we need. Suggestions of this kind from a man 
who has already to his credit an outstanding accom- 
plishment in overseas sales is a valuable contribution 
to the development of this important field of our 
activity. 








Junking Gets Under Way 
yr of the interesting announcements of the last few 

days was that from our Detroit office, detailing Henry 
Ford’s inauguration of a junking plan. The Ford plan for 
the present is to be confined to Detroit and its surrounding 
area, but the understanding is that, successful there, it will 
be extended to other parts of the country. 


The Ford organization has not been very free in talking | 
about this plan which it is trying for getting rid of obsolete 


vehicles. The understanding is that a flat $20 is paid for any 
old car brought to the factory for breaking up and that deliv- 
ery at the plant is an essential feature of the idea. 

Chevrolet has had a junking plan in effect for a consid- 


erable period and while no definite statement has been made, | 


it is understood that it is working out satisfactorily. 

A number of other companies in the National Automo- 
bile Chamber of Commerce are just starting junking cam- 
paigns and by the end of the year, it is probable that between 
400,000 and 500,000 obsolete vehicles will be eliminated. 

This campaign should produce definite and helpful 
results for the dealer and indirectly for the factory. 
Every junker removed from operation opens the way 
for a sale in a little higher price class. Even when the 
prospective buyer of a semi-wreck decides on another 
used car, it must be one in a higher price class and this 
directly helps the used car department. 


“T| 


Added to the mere! sales: 


Hollywood Concern 
Uses Direct Mail, 
Billboards and 
Newspaper Space to 
Tell His Story to 
Car-Buying Public 


BY HAROLD J. ASHE 

HE use of every possible avenue 

of publicity and contact with the 
car-buying public has gone far to- 
ward making Gordon Warren, 5950 
Hollywood Boulevard, Hollywood, 
one of the outstanding Chevrolet 
dealerships in southern California. 

Directly or indirectly, all promo- 
tional work is built around Gordon 
Warren's slogan: “Friendly Service.” 
Further, that slogan is lived up to. 

About ten billboards are used in 
the Hollywood territory, the copy on 
which is changed every two months. 
The theme of all boards is: “Gordon 
Warren .... Chevrolet .... Friendly 
Service.” 

Direct mail is used for new and 
used-car selling, largely, while news- 
paper advertising is used to exploit 
the service department. The direct- 
mail list includes all Chevrolet and 
Ford owners in the territory, with 
separate lists of Chevrolet owners 
who _ purchased from Warren, and 
another of used car purchasers. The 
list totals about 3, Ford owners 
~ about 2,000 owners of Chevro- 
ets. ae 2 
QNE particularly effective form 

letter that is a builder of future 
good-will and emphasizes what War- 
ren means by “Friendly Service” is 
the letter that goes out to the pur- 
chasers of Chevrolet cars, who 
placed their orders through other 
dealers. This particular letter tries 
to interest the owner in the Gordon 
Warren service department and is 
signed “Yours for ‘Friendly Ser- 
vice.’” 

Each salesman has his own terri- 
tory to serve, according to R. 


Carrington, manager. The 
district covered by Warren is divided 
into eight territories th each 


ulesman absolutely responsible for 
his particular field. He not only is 


expec to sell cars in that terri- 
tory, but also take care of afiy shop 
kick-backs 


“He is that community’s repre- 
sentative,” explained Mr. Carring- 
ton. “In the case of kick-backs the 
salesman reports the matter to me 
and I take it up with the shop. In 
this way there is little chance of 
an unintentional mistake or slight 
| going uncorrected. It keeps our 
| customers satisfied with the service 
| department, which we look to as a 


| COMING EVENTS 


MAY 
1- 3—Chicago, Til. American Gear Manu- 
facsareey’ Association annual meet- 
ng. 




















1-10—Melbourne, Australia. International 
Motor Show. 
Society of Automotive 


Engineers, aeronautic meeting. 
23-27—Atlantice City, N. J. American S8o- 
ciety for Testing Materials annual 
meeting. 
27-29—Washington, D.C. National Confer- 
ence on Street and Highway Safety. 
25-29—French Lick Springs, Ind. Society 
of Automotive Engineers’ summer 


‘ 
{ 8—New York. 
| 


meeting. 
30—Indianapolis, Ind. Automobile Race. 


2-12—Paris, France. Automobile Salon. 

9-12—Detroit, Mich. American Society of 
Mechanical Engineers’ semi-annual 
meeting. 

16-25—London, England. Olympia Motor 
Show. 


23-26—San Francisco, Cal. Meeting Amer- 
ican Electric Railway Association. 


29-July 13—Posen, Poland. International 

Motor and Transport Show. 
SEPTEMBER 

29-Oct. 4—Pittsburgh, Pa. National Safety 

Council Annual Safety Congress. 
OCTOBER 

2-12—Paris, France. Automobile Salon. 

6-11—Washington, D. C. Sixth Interna- 
tional Road Congress. 

6-11—Washington, D. C. American Road- 
builders’ Association Convention. 

16-25—London, England. Olympia Motor 

ow. 


NOVEMBER 
6-16—Berlin, Germany. International Au- 
tomobile Show. 
8-15—Chicageo, Ill. Automobile Salon at 
Drake Hotel 


10-14—Cleveland, O. Motor and Equipment 


Association Show. 

11-22—Cleveland, ©. National Standard 
Parts Association Show. 

30-Dee. 6—New York. Automobile Salon at 


Hotel Commodore. 


DECEMBER 
6-17—Brussels, Belgium. Automobile Ex- 
hibition. 





Chevrolet Dealer Builds Business 
On His Slogan: ‘Friendly Service’ 








Gordon Warren, 
5960 Bollywod Blvd. 
Wollywod, Calif. 


Derr Sir: 


Special Coutrect. 


Coupe__ Setar _ Beoedeter__ 
Bene 


You may toll me about your Sehool reachtrs 
TY om interested in « - - 


Six Cylinder Chevrolet 





Sport Cabriolet 














Mérese 

Telephone Wo. 
source of new car prospects and 
sales. 


ca * ” 


66 ACH salesman is given a cer- 

tain number of Ford owners’ 
names, several Chevrolet owners’ 
names and some of his own pros- 
pects and others that he has sold 
to, so that at all times we have an 
accurate report on his territory. All 
of his selling work is supervised in 
this manner.” 

One of the most effective stunts 
used by Warren has been the ap- 
praisal tag, which the cruising sales- 
man places on any car he may see 
anywhere that he thinks is a likely 
trade-in. The tag is reproduced 
herewith. What makes the stunt 
pull is the fact that there is a blank 
space for the salesman to fill in a 


gs, | Tough estimate of the car’s trade-in 


value on a mew car. Thus, car 
owners who have a hazy idea of the 
car’s valuation have it set before 
them in dollars and starts them to 
thinking along trade in lines. Space 
is also provided for the salesman’s 
name. 

The used car department is en- 
tirely separate with strictly used 
car salesmen. However, new car 
salesmen are encouraged to sell 
used cars to any prospects who can- 
not be developed into new car 
owners. 

Used cars can be demonstrated by 
new car salesmen by taking out to 
show a specific prospect or by bring- 
ing in the customer. New car sales- 
men have a quota of $500 in used 
cars for every new car sold. 
* * ~ 
WHILE the salesmen work on a 
straight commission, there are 
frequent sales contests. They are 
pensreny conducted every ten days, 
tead of by the month, this meth- 
od discouraging holding back on 
sales when a salesman sees he is 
not going to make a prize in one 
contest, and wants to start the next 
off geod. Prizes are usually $25, 
$20, $15, $10 and $5. Half is award- 
ed at the end of the contest, while 
the balance is credited to the win- 
et salesmen and is given to them 
at Christmas time, making a wel- 
come bonus. 

Warren is a firm believer in the 
house-to-house canvass. A careful 
record is kept of all sales reported 
in all districts and when the regular 
salesman seems to be letting com- 

titors get more than their share, 

e extra five salesmen that have 
no particular territory are put in 
the delinquent district. They act as 
a flying squad, as it were. 

* * ” 

(THE accessory department is thor- 

oughly worked. Mr. Carrington 
declared that all cars put on display 
are equipped with extras and a real 
effort is made to sell them as they 
cppees on the floor. Fifty to sixty 
dollars in extras is the average for 
each car. 

A typed list of used cars is kept 
on hand at all times for salesmen’s 
reference. Not only does this record 
show at a glance what makes, years, 
models and extras are available, but 
a house number shows the eggrons 
mate length of time that the car 
has been on the lot, as these num- 
bers run numerically and the small- 
er the number, the longer it has 
been listed. ° 

One plan of Gordon Warren’s 





that has been responsible for a con- 
siderable volume is the _ special 
school contract for school teachers. 








This was used last summer. 

A special form letter was mailed 
out to a large list of school teachers, 
advising them of this special con- 
tract for their benefit. Accompany- 
ing the form letter was a mimeo- 
graphed blank for them to fill out 
requesting further information. 
Space was provided for notation as 
to whether they were interested in 
a coupe, sedan, roadster or sport 
cabriolet. 

The idea is particularly practical 
during the summer months, when 
school teachers pay automatically 
ceases, yet when they have the most 
leisure time in which to make long 
trips in cars. Because of their oc- 
cupation they are ideal risks and 


7=DEALER 
— 


return of good weather, progress 1s 
oy | made on the new building of 
the Hillas Motor Car Company. R. 
M. Hillas, president, said that con- 
struction was first held up by the 
engineering difficulties encountered 
because of the type of soil upon 
which the building is being erected, 
after which a spell of rainy weather 
came along to make delay. 





San_ Francisco, Cal, May 2 
(UTPS)—The Franklin Pacific 
Company, here, Charles A. Penfield, 
president and J. A. Jones, sales 
manager, has received the bronze 
aan awarded to the Franklin dis- 
ributor leading in the percentage 
of sales gains for the last four 
months of 1929 over the sales for the 
same months of 1928. 


Miami, Fla, May 2 (UTPS).— 
The Dorn Motor Company, dealer 
for Studebaker, Erskine and Pierce- 
Arrow motor cars, has leased the 
building at 1720 N. E. Second Ave. 
for a new show room, Their dis- 
play rooms and offices have been 
located at 1704 N. E. Second Ave. 





Richmond, Va., May 2 (UTPS).— 
Willys Motors, Inc. of this city, with 
maximum captal of $10,000, has 
been granted a charter by the State 
Corporation Commission to conduct 
an automobile business. D. L. Hazle- 
hurst of Richmond is president. 
I. E. Jordan of Norwadk, Va., ob- 
tained the charter. 





Buffalo, N. ¥., May 2.—The Nash 
Buffalo Corporation has removed 
its retail sales and service from the 
one-story building at Main and 
Northampton Streets to larger and 
more commodious quarters at Main 
and North Streets, where a modern 
two-story and basement plant has 
been provided. 


West Bend, Wis, May 2.—The new 
sales and service building of Louis 
F. Kuester, Chrysler dealer, has 
been opened here. The garage is 
a one-story fireproof structure of 
brick construction. 








Richmond, Ind., May 2.—J. Allan 
Campbell, Inc., Chrysler dealer here, 
hase moved to larger quarters at 
110 West Main St. 
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Kansas Dealers Look for Gains 
In Sales With Better Weather 


(Continued from page 2) 


unemployment still exists, and con-| which now boasts one of the largest 





sequently, repossessions are very| Ford dealerships in the country. 
heavy, and March was a better| with its building covering more 
month than April, that does not | than a city block, is not alarmed 
mean everything. Spring construc-| over the apparent business slump | 
tion in Nashville totals near $8,000,-| in Wichita and vicinity. 
000. with as much more proposed: Stocks this year are the same as | 
unemployment is much better. The) last, according to the manager of | 
next sixty days will see early sum-/ the used car department, who says 
mer business normal. The reason | used cars are moving as well as they 
our business is slow is because those | normally do. More cars are being 
who have been out of jobs in the| taken in by Price salesmen in 
past but have positions now miust| trade-ins than was the case last 
pay up the bills that they con-| spring. Prices, he reports, on ex- 
tracted for the necessities of life| changes are being kept at a safe| 
before they can start spending for | level. The volume of service 9a 


anything.” F | at the Price company is smaller. 
Another dealer said, once any- Considering conditions as Shey are | 
thing is stopped or even slowed | throughout the country, the usi- | 


down, it takes time to overcome the 


ness at Wichita, he says, is all that 
at the | 


one could desire. He also expects | 
| more business as soon as a soaking | 


inertia and start it moving 
same speed as before. 


+ he < ‘ rain breaks the extended drought, | 
Wichita, Kan, May 2.—Al- |ong assures a good wheat crop. 
though the used car business in | Farmers are good customers for | 
Wichita has been spotied — Ford. 
spring with good and bad | wai.Rp McKay Motor Company, 
months, automobile dealers are which handles the Willys-Knight 


far from discouraged. It is the 
first bad break the dealers have 
had in years and they realize 
the present situatien won't last. 
A drouth which has extended over 
a period of several months, play- 
ing havoc with wheat and corn Se a ee = 
prospects in the greatest wheat Peay penn rig oo) pans Raped 
te i ion, is blamed for | ¥ Ser eg ay “A gl rts 
iad peautthions _ ar Pan as this | He estimates business in this line 
section receives a good soaking | as fallen off A re _ “— 
rain business again will resume | foeGs-ine now, he ro a a pn 
rmal activity, dealers agree. | A agg icincigge See ig ey gare 
eg gh rl Oe Motor Company | pany is very careful at this time. 
distributor of Hudson and Essex! The used car situation, according 


. . |to McKay officials, is the worst in 
cars, reports January and February years. Cheap new cars is the rea- 


and Whippet cars in the Wichita 
| district, has from 10 to 20 per cent. | 
}more stock’ on hand this spring | 
| than last, according to a report of | 
the manager of the used car de-| 
partment. 


fair due to exceedingly inclement . : 
weather. March, officials of the |S". People who —_— oa = 
company report, was a very good | Cas have no money a ris ’ 

; 1 | say the company officials, who add, 


oath eli rom sles tnd ron | S208 Saag otic a A 
due, officials say, to lack of mois- | eter” quit selling them ‘ 


ture. There are plenty of pros- < 
pects and better eeallier will re-|_ Service work at the McKay plant 
sult in good business, it is con- | iS not all that could be desired, the 
: tended. ‘ | manager of this department report- 
TI heory f tl Moshech .|ing business only 50 per cent. of 
1e theory of the .Mosbacher | what it was last spring. 


company is that business is good if | 
- works hard enough to make} what they consider a big price for 
SO. | their old cars, they are holding on 
Stocks at the Mosbacher company | to them, according to the manager 
are about the same as at this time} who adds that owners are having 
last year. Used cars are moving | done only what is absolutely neces- 
about 75 per cent as well as they | sary to keep the vehicle in running 
cfr at ig me, 1029, he com. |sonaition No rebuilding what can 
is ne now. 
percentage of used cars to sales as ae oe ih J aren Butts Automo- 
was the case last sueinn. Company | pile Company, where Buicks and 
officials say they are Keeping Drices| Packards are sold and have been 
The service department manager | S0ld, for fap a a 
f the Mosbacher company reports | COM@itions are not consider | 
-- falling off in service work de-| although better times have been | 
heap : eggs ge ee 
clarina the volume is not 25 large / Stocks at the Butts compans. are 
Owners. he contends. are ‘holding | Smaller in both units and dollars | 
on to cars they normally would |}Y 20 per cent. than was the case in | 
trade in on new vehicles. He says, | the spring of 1929, according to the | 
however, that his department has|™anager of the used car depart- 
had more complete recondition jobs| ment. Used cars are moving better | 
this spring than ever before. It;than they normally do, the man- | 
appears to be a case of car owners | ager’s report says. He adds _that 
preferring reconditioned cars to new | used cars are being taken in in 50} 
ones. | per cent. of the deals now. Prices 
The Price Auto Service company,/on exchanges are being kept at a | 
which has handled Ford products in | safe level, he reports, “but it is 
the Wichita territory for years and difficult.” | 


| 


Past Ten Days Develop Pick-up | 


In El Paso, but Stocks Are High 


period in April, was 20 per cent. 
lless than what it was at a corre. | 
| sponding date last year. 
Mr. Geary’s showing is considered | 
| the more remarkable in view of the 
|more pessimistic note sounded by | 
| other local distributors. 
The Ford man offers this explana- | 
tion: | 
“Many dealers pay too much for | 
used cars in the beginning. Then 
they hold them in an effort to get 
their original investment back. As 
one reported sales of used cars slow | a result they get neither the orig- 
for the past six months and the /jnal investment nor anything else. 
stock of such automobiles on hand| They tie up their profits in used 
as from 20 to 30 per cent. greater | car show yards. 
than for a corresponding period in| “Formerly we had_ the 


Unless owners of used cars get 





El Paso, Texas, May 2.—Al- 
though used car sales slackened 
during the past six months to 
the extent that a 30 per cent. 
surplus of used car stock was 
built up by western Texas deal- 
ers, a canvass of leading El Paso 
automotive men this week | 
showed that during the past ten | 

| 





days this line of trade has de- 
veloped a brighter complexion. 
Every dealer interviewed save 


same 


1929. ; trouble here. Most of our problem 
The lone exponent of optimism | came from accepting large cars as 
was the sales manager of the Tri- trade-ins on Fords. That caused 


State Motor Company, regional|our used car department to be a 
distributor for Ford. This man, C. | liability rather than what we intend- 
D. Geary, was all smiles over the | ed it to be—an asset. Now we have 
situation. | discontinued this practice. No 
ip ; | longer will we accept a car at any 
For some unexplainable reason | trade-in figure that is out of the 
our used car sales show a phenom~ | ¢) 990 class. We figure our trade- 
enal increase this year,” he said.| ins so as to allow us a 17% per cent. 
Then: “Look,” as he drew out | profit on them. That may seem a 
complete sales record book. “Here | little radical to some dealers, but 
it shows that we sold 97 used cars| we have found that it works.” 
during January this year to 23 for| The Tri-State Motor Company is 
the same month in 1929; 119 used | one of the largest automotive con- 
cars during Feburary, 1930, to 17| cerns in southwestern United States. 
for February, 1929, and 89 cars dur-/| From others came opinions not so 
ing March to 38 during the same | optimistic. 
month of 1928.” F. F. Stoes, salesmanager at the 
Mr. Geary followed with the|Casner Chevrolet Company, El Paso 
statement that his present used car | Chevrolet distributor, declared that 
stock, despite heavy new car sales| sales of used cars have shown a 
during the first quarter and to this! brisk pick-up during the past ten 

















| trade-ins on about 60 per cent. of 


days and that seasonal business is 
apparently about to open. 

“However, it is about time,” he 
added. “There was a sharp depres- 
sion in used car sales beginning last | 
November 1, This lasted until about | 
ten days ago and it piled up a stock | 
30 per cent. above what we had | 
this time last year. Sales now, 
though, are near normal.” 

Mr. Stoes said that his firm took 








new cars sold. 

“We are figuring just as closely | 
as we possibly ca. on eve.y trade-in 
now,” he added. “We try not to take 
in ‘junk’ at any figure. We want 
only quality cars—automobiles that 
we can turn into money.” 

The slackening in used car sales 
represents the national depression 


; can turn into cash the easier. 
| 1 would not say that used car sales 


that followed the stock market sag 
last fall, in the belief of Sam Wat- 
kins, president of the Watkins Mo- 
tor Company, El Paso Buick and 
Marquette distributors and dealers. 

“We are figuring very close on all 
used cars that we take in just now, 
when business is comparatively 
dull.” he said. “We are selecting the 
used cars that seem to be most in 
demand and which, therefore, we 
No, 


are as yet up to normal. However, 





they have improved greatly in the| 
past ten days and by a month from | 


now should be easily normal.” 


Mr. Watkins said that his used car | 


stock was probably 30 per cent 
greater that at a 


period last year. 


corresponding | 


Hartford, Conn., Dealers Making 


Efforts to Cut Used Car Stocks 


Hartford, Conn., May 2.—Local 
dealers are making every effort to 
reduce used car inventories and 
seem to be more concerned about 
them than with new cars. A can- 
vass of the various agencies reveals 
that used cars are going well, this 
report, in fact, being general. 

Arthur S. Bailey, manager of the 
automobile department of Brown, 
Thomson, Incorporated, reports that 
the Ford demand is very brisk while 
the Lincoln is making fair gains. 





HE 
BIG SWIN 
iS TO UV. 


The Motor Sales Company, In- 


| corporated, handling the Ford exclu- 


sively, is doing unusually well, ac- 
cording to Fred H. Rohrer, head of 
the company. “We are especially in- 
terested in moving used cars,” said 
Rohrer, “and are devoting all our 
advertising and much of our sales 
effort to used cars.” 

The past week has marked a fur- 
ther gain for the A. C. Hine Com- 
pany, state distributor of the Oak- 
land and Pontiac. This concern has 
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been especially active in the used 
car field this season and has regis- 
tered a fine volume of business, ac- 
cording so Albert C. Hine, president 
of the company. 

While the trade-in on the new 
Dodge models is not as brisk as 
could be desired, used cars are going 
very well, according to Louis Don 
treasurer and general manager o 
the company. 

The ying Hudson Company, 
handling the Hudson and Essex, has 
been doing a fair volume of busi- 
ness, all things considered, and is 
holding its own nicely. The used 
ape inventory is comparatively light 
1ere. 

The Williams Oldsmobile Com- 
pany, handling the Oldsmobile and 
Viking, is experiencing an improved 
demand for new cars, but the used 
car situation is better in many re- 
spects, according to Joseph M, 
Brancherry. president of the com- 
pany. 

The Auto 


Colonial Company, 


| handling the Studebaker, has shown 
| marked 


improvement in the sales 
of new Studebakers and Erskines 
this first quarter, actually making a 
new record for this season of the 
year, Thomas C. White, sales man- 
ager of the company, advises. The 
used car situation is here regarded 
as very Satisfactory and the pros- 
pects for spring business better than 
ever 
The Buick 


Capitol Company, 


handling the Buick in this territory, 
is making a drive on used car sales 
and getting 


good results. 
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—cCharles Frazier has announced | —— 

garage and 


that he will open a new 
service station about 
building formerly occupied 
Thomas Andrews & Co., 
Wise county, Va. 
be double-decked, with 
the second floor, 


and storage 
WASHINGTON 
Longview, s 
Updegraff, who has 
automotive service 
seven years, 
side Service 
Wash. Alvin Legh 
with Updegraff. 
carry stocks Of ACCES 


in the rear. 


been 


May 1 in the 


by 


-. at Norton, 
The new garage 
the 
and 
office and accessories display room 
on the main floor, Park Avenue side, 


May 2.—Jack 
in the 


business here for 
Way- 
Kelso 
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THE CHAIN YOU CAN 


of satisfaction in the use of Link-Belt 

Automotive Silent Chain, because it is a chain you can always 
depend upon for quiet action and long life. A quarter century of 
service has proved its correct design and uniform accuracy: is 
dependability is evidenced by the fact that the builders of 51 auto 
models, 46 trucks, 11 buses, 40 aute motors an 15 marine motors, 


LINK-BELT COMPANY é 
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LWAYS DEPEND UPON cicermth "aN ome 
including leaders in both American and Europe, have adopted PINES 
Link-Belt Automotive Silent Chain as standard factory equipment. 
There is also a sense of security in the knowledge that Link-Belt’s WINTERFRONT 
extensive manufacturing resources, and its reputation for quality COMPANY 
products, guarantee the thoroughly dependable service rendered by . 
N every Link-Belt Automotive Silent Chain. 3956-4 1135 N. Cicero Ave., Chicago 
‘ Wholesale distributing connections 
kw INDIANAPOLIS - - DETROIT MANUAL ADJUSTMENT everywhere. Write for name of 
. your nearest distributor 
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Well Dressed Windows Aid to Success 


Editor’s 


Column 


D > 


HE “Modern Service Methods 

Demonstration” sponsored by 
the seven leading Philadelphia 
automotive wholesalers recently 
was unusually successful from the 
standpoint of interest shown by 
those in attendance and of busi- 


ness lined up. 
The wholesalers who 











By K. H. LANSING 


U NUSUAL methods with regara 
to catalogue compilation and 


usage are features tying in with the 
joined to- 


selling system employed by the 
"oo q , 9 = A ry i 
$82 Sansom Stzect, Philadelphia gether instead of holding individ- 
The company, which is a member ual demonstrations were pleased 
of the Philadelphia Automotive with the elimination of all dupli- 
Wholesalers, and also is repre- cation of effort and expense. Rep- 
sented in the Middle Atlantic resentative of ea = 
iv bbers’ Association, displayed their products a ne 
Jak eeabaed Jom "192 demonstration talked to over 2,000 


dealers and also contacted many 

new jobbers in whom they were in- 
terested. : 

The success of the Philadelphia 

show is given credit for influenc- 

ing Pittsburgh jobbers to join to- 

THE FRONT of the Sampson Electric Company, automotive specialty jobber of Chicago, presents a solid, | 8@ther in a similar project to be 

well-dressed appearance, The window displays, all different, demonstrate how a little effort can take | held on May 6, 7,8 and 9. 

away that drab appearance usual in jobber windows | To have a group Clinic eliminates 

——______— $$ —__ | the possibility of four or five job- 

| bers out of the group holding sepa- 

| rate clinics which sometimes are & 

{success and other times are not, 


e,e | SO if the job can be done in “= 
holesale Previties jin see 
| —_ 


$ | PERATION of derelict automo- 


: ? 
: : ‘ ; : Long Island City, N. Y., May 2—_. Tire Service and Garage. aie | biles is a menace to public 
vision. Aircraft supplies are linked | being made at the counters by cus- | The Standard Motor Seolienn Inc., sation a ot Norte Mag een safety and results in high levels 
up with the automotive division and| tomers. By changing the meeting | of this city, has appointed M.Schrei-| and at West Main and State! of maintenance and damage costs 
its eleven salesmen sell the coe | date tor the salesmen to Thursday | ber and H. H. Leach to travel the Streets, has been appointed factory| to vehicle owners, it was agreed 
line in this division. They see tail, | Cvening. the counter men now get/ eastern New York territory, for-| representative in the Waterbury| at a meeting of a committee on 
a esses nae and og Bd within the selling hours | merly covered by the late W. O.| area for all Bendix products, ac-| maintenance of motor vehic'>s of 
/ i i i ” y. . | i 5 i ° y . 
supplies and cover all flying fields in| The Casanave Supply Company's Rowley | cording to Al Demenske, president — p+ lly a ~ ge of Street 
their territory, in addition to going | automotive division differs from | . May 2.—This city The views of the committee will 
after the business of truck fleet| some other jobber establishments in | lis expected to besome one of the be embodied in a report to be pre- 
owners. ' having only one factory representa- | | thirty-five bases dt which the Cur-| sented to the conference that has 
The general catalogue is most elab- tive address each meeting of the tiss-Wright Flying Service plans t0| been called by Secretary of Com- 
erate. It is not a flimsy, leoseleaf | salesmen. It is considered that in staged by the Norwood Tire Com- | Perate stores containing parts and/ merce Robert P. Lamont for the end 
affair, but is a handsomely bound | so doing, the salesmen have a much | : ~ iam 4 : ic | equipment from/200 manufacturers. |! of M 
book of some 590 pages, filled with | better o tunity t trate on|P2"Y, automotive jobber of this| ~ "10 ay. : 
5 js Ty Pn aniiionn off ducts | e pportunity to concentrate On! niace. There was an attendance of | Im an accessories catalogue recently | Old automobiles eventually reach 
illustrations, descriptions of proqucts| the product discussed or demon-| nearly 800 dealers from all over | issued there are more than 7,000 / a condition, it was pointed out, when 
handled, contains numerous co witt Strated and are in a better way to| Gouin Jersey : j items listed. Very few automotive | they can no longer be economically 
plates and has lavender covers with | remember the points made by the | aa | jobbers in this section carry aviation | kept in a safe condition. The elimi- 
| parts, accessories or equipment. of such cars from the 


was established June 1, 1921, and 
maintains two successful divisions, 
those of automotive equipment 
and supplies and of factory, mill, 
mine, railroad and contractots’ 
supplies. Business is done on an 
exclusively wholesale basis. : 
While the concern’s automotive 
division has the other usual types 
of outlets, it is now working inten- 
sively among the owners and oper- 
ators of large truck fleets, deriving | ; 
much profitable business thereform, | company held these gatherings on | 
especially = a Ly! peodies Saturday, but after consideration 
equipment for their repair shops an s03 
carving departments. When these need up that date, permitting the 
fleets are engaged in industrial lines, | 54/esmen to keep appointments, or | 
this presents the dual opportunity of | make new contacts thereon. Satur- 
selling automotive equipment and | day is an extremely busy day in the | 
the implements, tools ant machines | store for both divisions, more than 
stocked in the company’s other di- the usual number of “stop-in” calls | 























Long Branch, N. J., May 2—More , Newark, N. J 


than thirty factory representatives 
assisted in the demonstration of 
equipment at the recent clinic 








the lettering and ornamentations in| factory man, whereas confusion of | 
From its very ap- | 


black and gold. 
pearance it commends 
handling and keeping. 


respectful 


This catalogue is issued every two | 


years in an edition of 75,000 copies 
for distribution among the 
mers and the salesmen of both divi- 
sions, who study it carefully. Pur- 
posely, it is not divided into sections, 
but is “mixed up” as to automotive 
and general industrial supplies. A 


customer, running through its pages | 


to find some particular item of 
merchandise he wishes, will note 
many other items. If he is a truck 
fleet owner, for example, engaged in 
construction work, he will come 
across numerous illustrations and 
descriptions of supplies, from shov- 
els up, which may be used in his 
work, as well as of the automotive 
equipment needed in his fleet re- 


pair shop. In this way he is likely | 
to become a customer for mer- 
chandize in both divisions. There | 
is economy to the jobber, too, in 


this method of catalogue compila- 
tion, for it saves the extra expense 
of having two special sections for 
articles used in both fleet repair 
and in the _ contractor-customer’s 
main business —wrenches, for ex- 
ample 
In addition to the general cata- 
logue, there is supplied to every 
salesman in the automotive divi- 
sion an auxiliary catalogue cover- 
ing what the company considers 
its twenty best-selling lines, in- 
cluding descriptions of smaller 
items not contained in the gen- 
eral catalogue. This auxiliary 
catalogue is made up by the sales- 
managers of the various factories 
in such a way as to offer to the 
jobber’s salesmen, who virtually 
learn it by heart, a most handy 
and convenient presentation of 
the outstanding points of merit of 
each of the twenty lines. Thus, 
when the salesman makes his 
contact with the prospective cus- 
tomer, he has on the tip of his 
tongue all the necessary data 
about these lines for the edifica- 
tion of the prospect. When the 
regular sales meetings are held, 
the discussions revolve principally 
around these twenty lines. 
The salesmen meet every Thurs- | 
day evening. Formerly, as in the 
case of many other jobbers, the 


custo- | 


their 


ideas may be promoted by 
| listening to a number of factory 
| representatives, one after the other. 

The company has no specialists 
among its salesmen in the automo- 
tive division. They may be 
changed about as desired. It has 
been found that any one sales- 
man ordinarily is unable to sell 


sons, whereas by shifting another 
or even a third man to call on 
| a certain sales-resisting prospect 
| may bring the desired result. In 
| other words, experience has shown 
| that the specialist on one or two 
| lines cannot sell every customer. 
| However, during an intensive drive 
on any type or types of merchan- 
dise, several of the sales force 
may be used to concentrate there- 
on for a time. For example, three 
members of the staff are now put- 
| ting their main efforts into sell- 
ing equipment to truck fleet own- 
) ers. 

| Automotive replacement i parts 
|}and accessories are not stocked and 
| the company maintains no mechan- 
}ical shop for the trade. The loca- 
| tion of the store, in relation to cov- 
erage of local territory by other 
automotive jobbers maintaining a 
replacement parts department, has 
much to do With the company’s not 
handling that merchandise. Shop 
equipment, however, is being pushed 
strenuously, 

The company keeps its name 
identified among the nearby flying 
fields with such stocks as spark 
plugs, piston rings, special electrical 
tools for aircraft work, special air- 
craft-type valve reseatinz tools, 
wrenches, reamers and drills, spe- 
cial type aircraft fire extinguishers 
and aircraft uniforms. 

The territory covered by the sales- 
men takes in a radius of twenty- 
five miles from Philadelphia, em- 
bracing Pennsylvania, southern 
New Jersey and New Jersey as far 
north as Trenton. For deliveries, 
the company has a mixed fleet of 
trucks, their capacities ranging 
from three-quarters of a ton to five 
tons. 

Lines recently added include: Ar- 
conzon lacquers, De Vilbiss spray- 
ing equipment, C & D batteries and 
the line of Whiz products. 

Among the best selling items at 


} 





all prospects, for the usual rea-| 


Utica, N. Y., May 2.—Announce- 
| ment made at the annual sales con- 
|ference of representatives of the 
| Defiance Spark Plugs, Inc., held 
| here, revealed an upward trend in 
business in this city. Officials of 
; the company revealed that sales of 
the firm for the first quarter had 
shown a 100 per cent. increase com- 
| pared with last year. The city of 
| Albany is credited with one of the 
| highest percentages of increase of 
; any district in the entire country. | 
| The meeting was called principally | 
| to discuss a current national dealer | 
|educational program relative to in- | 
|structing garage men and_ fleet 
| owners. 


Fostoria O., May 2 (UTPS). —} 
Papers have been filed with the| 
| secretary of state chartering the S. | 
| Solomon Company with a capital of | 
| 1,000 shares of no par stock for the | 

purpose of dealing in automotive | 
parts and accesories both at whole- | 
; Sale and retail. The incorporators | 
are Louis Levin, Harry Goldsmith | 
| and Samuel Solomon. | 


| 
Jamestown, N. Y., May 2.—The! 
| Abranamson-Bigelow Company, De- 
| fiance tive distributor, has awarded 
a contract for remodeling a ware- | 
| house on Washington Street, which | 
|}is to be equipped throughout with | 
}modern machinery for retail sales 
|}and service. It is expected to open 
{the new shop May 15. Earl Eck- 
|} bloom is manager of tire sales for 
the firm. 


Waterbury, Conn., May 2. — Al's} 


|present are: Automobile lifts, gear 
|/flushers and grease’ dispensers. 
| Business is reported to be generally 
improving and the company ob- 
tained good results from its display 
booth at the aircraft show recently 
held in Camden, N. J. 

The officers of the company are: 
W. S. Casanave, president; F. E. 
Wilson, first vice-president and gen- 
eral manager; A. W. Robinson, sec- 
ond vice-president in charge of the 
automotive division; R. W. Girvihg, 
treasurer, and Joseph L. McLaugh- 
lin, secretary. The store contains 
24,000 square feet of floor space and 
the average inventory of automotive 
equipment is from $60,000 to $70,000. 











1930 HANDY GUIDE 


Handy Guide 
jor Mechanics 


Above is shown a reproduction 
of the cover of the new 1930 
Handy Guide for Mechanics, a 
manual of complete wrench in- 
formation issued by the Black- 
hawk Manufacturing Company of 
Milwaukee. The booklet covers 
the chrome vanadium, chromium 
plated line of socket wrenches, the 
satin-black line of socket wrenches 
and the complete line of open- 
end wrenches. 


BLACKHAWK ISSUES NEW 


4 
; 
% 





| nation , 
| highways was declared to be an im- 
portant part of the whole accident- 
prevention problem. 

The causes asigned by the com- 
| mittee as probably the most produc- 
| tive of accidents, from the stand- 
|/point of vehicle maintenance, are 
| defective brakes, glaring headlights, 
| insufficient head and tail lights, de- 
fective steering gears and obstruc- 
tions on the windshields. The com- 
mittee recommended frequent in- 
spections of vital parts of the car 
as a means of promoting safety and 
reducing the hazard of highway 
traffic. 








, Shop Expansion 





| Paterson, N. J., May 2.—The 
|automobile painting business of 
Ryan & Son, located at Paterson 
and Tyler Streets during the past 
fifty years, has moved to a more 
spacious headquarters, situated di- 
rectly across the street from the 
old establishment, and also on the 
corner of Paterson and Tyler Streets. 
At the new establishment, Ryan & 
Son will specialize in automobile 
and truck painting, together with 
all kinds of repair work. 

Oil City, Pa., May 2.—Sandberg 
Brothers, local Exide battery 
dealer, has installed equipment for 
ignition and door key service, to be 
conducted in conjunction with its 
battery and electrical service busi- 
ness. 





Jacksonville, Fla., May 2.—The 
McLaren Tire Sales Company, 512 
West Adams St., announces the 
opening of a new department for 
retreading and yulequenns tires. 
The shop is exceptionally well 
equipped to do all kinds of vulcaniz- 
ing, according to the management. 





Omaha, Neb., May 2.—A change 
in location gf the Zenith-Nixon 
Carburetor Company, formerly at 
2555 Farnam Street and 2526 Dodge 
Street, has been made. The new 
headquarters are at 2602-04 St. 
Mary’s Avenue. The firm special- 
izes in carburetor and ignition 
service. : 





—— 
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Vermont’s New Car Sales in March High 


ONLY 149 19 UNDER [- le, inten Babe ake tame. |Seeieeen "See Suate Serres 
ridge, between Dulu an upe- | Interstat fy i - 
Along the Bus Routes rior, has filed with William Mc- oany were samara: tad lay w oe 


MARCH OF 1929 


Eight Kiskes Gain in 
Month; Ford Has 
44.8% Increase 


EW YORK, May 2.—New car 
registrations in March were 

but 149 units behind the record 
set in March, 1929, in Vermont, 
while for the first three months 


they were only 134 units less than 
in the first quarter last year. 
March registrations were 18 per 
cent. lower, while in the quarter 
the loss was 9.2 per cent. 


Ford had a gain of 44.8 per cent. 
in March and an increase of 56.5 
per cent. in the first quarter, while 
Chevrolet, recording twelve units 
less than in March, 1929, had a per- 
centage loss of 7.2 per cent., while 
in the quarter, broke even with its 
1929 first-quarter record. 

Car makes showin gains in 
March were: Cadillac, 300 per cent; 
De Soto, 40 per cent; Dodge, 35.7 
per cent; Hupmobile, 75 per cent; 
Oakland, 71.4 per cent; Pontiac, 15 
jad cent; Reo, 200 per cent. In the 

st quarter, gains were made by 
Cadillac, 25 per cent; DeSoto, 23.5 
per cent; Durant, 20 per cent; Hup- 
mobile, 133.3 per cent; Marmon- 
Roosevelt, 600 per cent; Oakland, 20 
per cent; Reo, 66.6 per cent. 

Registrations in March, compared 
with the same month last year, 
showing percentage gain cr loss, | 








follow: 
Pct. Gain 
1930 1929 Or Loss 

See 25 50 *50 
EID once ccce 4 1 300 
Chevrolet ...... 156 168 agi 
Ee 12 25 *52 
AS > sida's.eiece:e i a 
CO er 14 10 40 
Tf od'n 6.6.90 19 14 35.7 
MED. oc08 se 6 .* i 
ee 4 10 *60 
55 6 65%0.6 0.0 34 80 *§7.5 
ae 223 154 44.8 
| Ga - 
Gramam ....¢c. 7 an *41.7 
EE ods voae 12 26 *53.8 
Hupmobile ...... 7 7 75 
ey ae 5 5 cs 
Marmon- 

Roosevelt ..... 3 
Marquette ...... ne ae 
as p66 dae 17 47 *63.8 
ee 12 7 71.4 
Oldsmobile ..... 17 3 *48.5 
Pee 7 8 *12.5 
MOOTED ccc cccce 3 3 a 
Pierce-Arrow ... 2 ne site 
Plymouth ...... 21 24 *12.5 
ET sno o 6.05% 23 «20 15 
ee 3 1 200 
Studebaker ..... 9 39 "716.9 
CE <6w6es nee 1 ne a 
, ae 15 69 *78.3 
Ae 1 ay ae 
Willys-Knight .. 2 & 77.7 
Miscellaneous ... .. 3 - 

ee 679 828 "18 

* Loss 


Registrations in the first quar- 
ter compared with the same period 
last year, showing percentage gain 
or loss, follow: 











Dougal, me ow A deeds, P peti- | Board of Public Utility Commis- 

ion amend its articles of incor- ; 

Newark, N. J., May 2. — Public sixty-four. The company received! poration to snerenss its capital ree a ge oy 

| Service Coordinated Transport is{ — from the Public Utilities | from $10,000 to $20, 000. ;Mount Holly and Hammonton by 

experimenting with a double-decker | Commission to experiment with the | Charles HK. Shinn. 

‘ | buses. Should the _ experiments Lincoln, Neb., May 2.—The Con- as " 

bus on the Lyons Avenue line. One} prove successful, formal approval es y 

: D cordia Transit Lines, bus transpor- | 

has been in use several days and it| for permanent use will be asked. ; eS, us transpor, | BUS LINE TRAFFIC MEN 

is expected three or four will be} meres tation company, has filed a request | TO MEET AT SAN ANTONIO 

added. In taking over control of! poston M May 2—A fl t with the Nebraska State Railway | 

|the Penn-Jersey Transportation | SSON, BER aay Se eet of |Commission to operate between) San Antonio, Tex., May 2.—Traf- 

| Company, which operates buses over Studebaker eight cylinder motor Hastings, Neb., and Concordia, Kan.| fic managers of bus lines in the 

'the Phiiadelphia-Camden bridge,|C°#¢hes has been added to the|The bus company also asks for ap- | United States and Canada will hold 
equipment of the Boston-Provi- | proval of the routes and schedules|a three-day convention here May 








Public Service acquired fifteen L 
| double-deck buses. Because of their | genes = the Interstate Rapid | it has worked out. 119, 20 and 21, at which time national 
| height. they cannot be used in most | a — F ee | practices for use of all bus lines 

- Trenton, N. J.. May 2.—Operation | governing checking of baggage, 


|of the northern sections of the state, | . 

| due to bridges and overhead ob- Superior, Wis. May 2.—The|of three buses on the route of the | transferring from one line to an- 
| Structions. On some lines, such as Gopher-Badger Bus Company, op-/ Parlor de Luxe Coach Company, | other on transcontinental trips, and 
'the Lyons Avenue, it is expected| erating a fleet of Ford buses on/|Inc., between Atlantic City and/other similar business, will be 


they will be of use. The buses sé seat | two different routes via the In- Philadelphia, and the _Sale of its | | adopted. 











$2,.750.000.000 


--. IS the size of the 
Dr Soro dealers’ market 


More than two and three-quarter billion dollars was paid 
in 1929 for automobiles listing under $1,000. And every- 
one who buys in this vast price range is a live prospect 
for one of the three great cars De Soto dealers offer. 





Dr Soro SIx Dr Soro EIGéntT 


—holder of an all-time record for lowest-priced eight in the 
first-year sales world 
and up, f. o. b. factory and up, f. o. b. factory 


PLYMOUTH 


—now one of the lowest-priced 
cars in the world 


‘OO 


and up, f. o. b. factory 


De Soto dealers enjoy an unparalleled opportunity for profitable volume in the 
greatest selling field in the business. Let us give you the full particulars. Address 
De Soto Motor Corporation, Detroit. All inquiries kept in strict confidence. 


D: Wore 


EIGHTS ,“r 





Pete. 
1930. 1929. gain 
or loss 
Auburn a _ 
Buick ..... 712 *319 
Cadillac ... - 25 
Chevrolet 251 — 
Chrysler . 41 *39 
ss 6 des-ee006: ° 2— — 
6 AAA 22 «#17 23.5 | 
6 ss eamet oe 33. 37 = # *10.8} 
EN an dc adecaae 12 10 20 
PE écee0esces 6 16 *%62.5 
is cccsacbenee 62 127 *51.2 
a 410 262 56.5 
BEEN 6 ccc ccuces 8 — 
nn one nacee 11 17 *35.3 
I vc cecees 26 43 *39.5 
Hupmobile ..... 14 6 133.3 
ED pec ccccse 5 9 *44.4 
Marmon-Roosev It. 7 1 600 
Marquette ........ 15 — _— 
tos cease 6-0 37 81 "54.4 
eee 18 15 20 
Oldsmobile ....... 36 45 *20 
0 11 12 *83.3 
NIE os 6 sone osc 0 4 7 — 
Pierce-Arrow ..... 2 — — 
Piymouth .......... 2 @W *5 
PE . 5s sas0 008 35 37 *5.4 
Reo Aa 5 3 66.6 
Studebaker | a | *58.6 
Viking Sai 1 — — 
a 28 125 *77.6 
Willys . aracaial 6 — -- 
bo ua Knight Gan 8 14 *%428 
es eS — 12 —_ 
Totals ....... 1214 1348 *9.2 





*Loss 
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Financial News: Range of Automotive Stocks | 




















NEW YORK CURB EXCHANGE — THURSDAY, MAY 1, 1930 
General Motors to Issue san nugntgu Cos B4e| — proyiguy “NEW YORK STOCK EXCHANGE 
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dend requirement of 50 cents on are improving rapidly and the whole | April, showin retail sales of 22.416. | 1214 35, .... Reynolds Spring .... 400 5 £5 5 
the common stock covered with a| situation is a healthy one. ng ne e ith 20.939 in March | 22%8 .9%4 1.20 Seagrave ............ 200 10's 10% 102 : 
margin of 100 per cent. for surplus. Nash production in the factories | aan ” 1477 1 its.” 10 | 313, 19 1.40 Shell Union Oi] |217.! 4.900 241, 23% 231, 3 
Net income for the period was /|at Milwaukee, Racine and Kenosha |# San 0) lf? unis, or jspercent»| 45 21 2 Sinclair Oil .......... 17500 30 28% 28%—1 
$301,041, equal to slightly over $1 a| was reported on higher schedules, | 7559 es = == irs 73 13% 1 Sparks-Withington .. 1,400 261, 25%, 251%4— 5% 
share on the 300.000 capital shares | with prospects for increased produc- | 30 Sar ones sugntiy more th 66%, 20's .... Spicer Mfg Co ...... 300 24', 24 2% — &% 
outstanding, a decline of 12 per / tion in May, | This is the first state to report 557, «33 a oe ae No sales today 
quarter Carnings cf soun2db or dria |J. F- STROUGH TO HEAD | April registration figures. 817_ 51!2 2.50 Stand Oil of Cal .... 18.900 74% 715, Tl%— 2% 
quarter earnings of $342,243, or $1.14 J. F- * . . : : 8473 48 *1 Stand Oil of NJ.... 222,900 84 80'2 80!.— 3 
a share, but more than double the DETACHABLE BIT CORP. | net renee 481, 31% 1.60 Stand Oilof NY |... 4300 40 381, 38%— 13% 
first quarter profits of any other Canton, O., May 2.—J. F. Strough, 8S. B. FRENCH RETIRES 77 25%, 1 Stewart-Warner Spd. 3,000 30': 291, 29%+ % 
previous year, former secretary-treasurer of the) FROM STEEL INDUSTRY. 89 35’, 4 Studebaker Co ...... 6,800 39 375, 38 + 2% 
The corporation's ability to) Timken Roller Bearing Company; anton, o., May 2.—Resignation | 126 115 7 Studebaker Co pf ... No sales today 
weather depressed business condi- | has accepted the presidency of the | f Shirley ¢ 3914 33'2 2.40 Thompson Products.. 2,400 38%: 36 3633— 2 
tions resulted from increased sales | Detachable Bit Corporation of | Of Shirley S. French, who for the | 34%, 11l, ‘80 Timken Det Axle ... No sales today 
of gasoline engines and from main- | America, according to advices from | past three years has been president | 1393, 58!2 3 Timken Roller Bear.. 4,400 823, 79%, 803,— 2% 
tenance of satisfactory volume of | Milwaukee. The corporation. is lo- |of the Berger Manufacturing Com-| 63— 30 a 2. ee eee 300 383, 38%; 383,— % 
business with automotive industry,|cated in New York city. He has! pany and for the past year and a/| 243°s 87's *6 U S Ind Alcohol..... 2,700 89%, 87 8714,— 1% 
due to contracts with the largest | been succeeded at the Timken Com-| half vice-president and treasurer| 65 oe Cl_ssee OF @ Rubber. 3.s.sa ° 4,600 293, 28's 28144—- % 
ane producers. Shipments of | pany by Robert Brower. |of Central Alloy Steel Corporation,| 9242 40's .... US Rubber Ist pf.... 600 51% 5 51 —2 
gasoline engines were expanded by | - se gees | has been announced effective May 1.| 42% 15 1 Warner Quinlan .... 3,300 21%; 20% 20%+ ‘'% 
15 per cent. over the first quarter FRIGIDAIRE SETS RECORD | The Berger Manufacturing Com-| 6734 3612 2 Westinghouse A B... 4600 45 44 44 —1 
of last year, and sales in this field Dayton, O., May 2.—All shipment pany will continue with the same| 53!2 27'4 2 ##White Motors ...... . No sales today 
currently make up around 40 per records of Frigidaire Corporation| organization under the active, 6114 19 2.50 Wilcox Rich A ..... ‘ 100 29 29 29 — Vg 
cent. of corporation's total business. | were broken April 30, when 214 car-| leadership of Joseph B. Mont-| 62 12%; 2 Wilcox Rich B ....... 1,700 2334 2315 23144,— % 
Briggs & Stratton is the largest | loads of electric refrigerators left | gomery, Jr., as vice-president and} 35 5% .... Willys-Overland ..... 4,200 T% T5, 73% ...- 
manufacturer of automobile locks|the factories consigned to forty-six| general manager. Mr. French | 103 65 27 Willys-Overland pf .. 300 75 75 75 nae 
in the world, and furnishes more/states and five foreign countries.| stated he had been active in steel| 88 61'% 4 Yale & Towne ....... 300 60's 60 60 —2 
than 75 per cent. of the total lock |The previous best day’s record was| industry for the last thirty years; 5144 (7% .... Yellow Tr and C B.. 16,000 30% 2814 2812—- % 
requirements of the automobile in- |on May 31, 1929, when 121 carloads| and intended to take an extended) 59% 33'2 3 Young (LA) Spr& W 800 38% 38% 3834+ % 
*And extra. tAnd 6% in stock. {And stock. 


dustry in this country. The corpor-'! were shipped. | rest. } 
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CURTISS-WRIGHT AIRCRAFT 
Offers You a New 


PROFIT OPPORTUNITY 


Here is your chance to represent the world’s oldest and largest manufacturer 
of aircraft—to carry a complete and successful line—financed by an attractive 
wholesale and retail acceptance plan—to handle wide, productive territories—and 


to cash in on a consistent advertising campaign. 


Curtiss-Wright franchise insure your success and profits. 


A Fast-Growing Industry 


America is taking to the air. The market 
is already established and growing rapidly. 
A number of excellent sales territories in all 
parts of the United States are still open for 
enterprising dealers. This is your oppor- 
tunity to build a large and profitable business 
meeting the growing demand for a splendid 
line of products—if you act now! 


Profit With the Leaders 


Curtiss-Wright occupies a leading position in 
the aviation industry. The organization is 
sound and well-financed. In its seven large 
and modern manufacturing plants, it pro- 
duces twenty models of airplanes under the 
names of Travel Air, Curtiss-Robertson, 
Moth and Keystone-Loening, as well as 
thirteen models of Wright and Curtiss 
engines with no duplication of type, size 4 k 
power. ' 


Full Dealer Cooperation 


The sales promotion resources of Curtiss- 
Wright insure your success as a dealer. It is 
an important part of the Curtiss-Wright pol- 
icy to give its dealers maximum cooperation. 
Close business contact is always maintained. 
Sales manuals and up-to-the-minute sales 
plans are furnished. Direct mail campaigns 
to classified prospects in all local territories 
have been prepared to help dealers. The 
greatest national advertising campaign ever 
put on by an aircraft manufacturer is con- 
stantly before the public eye. Curtiss-Wright 
advertisements appear in sixteen great 
national magazines together with page and 
double-page spreads in leading aeronautical 
publications. This campaign reaches some 
30,000,000 prospects in every part of the 
United States. Such selling measures bring 
you prospects and consistently boost your 
sales and profits. 


Generous Sales Territories 


Curtiss-Wright sales franchises cover a terri- 
tory many times larger than that ordinarily 
allotted in other dealer lines. Air travel 
shortens time and distance and allows you as 
a Curtiss-Wright dealer adequately to take 
care of a comparatively large area. This fur- 
nishes a greater number of prospects, more 
sales and increasing profits. 





5 Years’ Growth 
of the Market 


for Airplanes 


= 


$11,197,514 $15,168,045 $20,950,447 $62,000,000 $95,000,000 
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This comparative chart shows the remarkable increase 

in airplane sales including the years 1925 to 1929. 

Available figures for 1930 indicate that another great 
year, even better than 1929, is in progress 


J 
A Complete Line 


Because of the completeness of the Curtiss- 
Wright line, you have a type of airplane to 
meet every class of demand—private—indus- 
trial—commercial—with prices and terms of 
payment to fit every purse. A 3-place sport 
plane sells as low as $2195—a 3-place cabin 
ship as low as $2495—a 6-place cabin mono- 
plane at $13,000. There are many types of 
planes at intermediate prices and others at 
a higher range of price. Every sale means a 
generous cash profit, and in the higher priced 
ships the profits reach unusually high figures. 
Sales are clean with an almost complete 
absence of trade-ins to reduce them. 


Further Profits 


Forty strategically located Curtiss-Wright 
Flying Service air-bases make it unnecessary 
for you to maintain extensive service and 
repair departments and special mechanics. 
Instead, you will share in the profits of all 
service and repair work which you turn over 


CURTISS-WRIGHT 


Sales 


Corporation 


27 West 57th Street, New York 


These big features of the 


to these bases. Other profits are to be gained 
by the sale of flying accessories and equip- 
ment, flying instruction courses, transport 


line tickets, taxi, charter, sightseeing, photo- , 


graphic flights, and other items in the broad 
activities of aviation. ° 


Wholesale Financing Plan 


When you represent Curtiss-Wright, the 
Aviation Credit Corporation is at your ser- 
vice. Low interest charges permit you to 
display different types of planes on your 
sales floor with small deposits. This lessens 
your overhead and enables you to concen- 
trate your investment largely on the develop- 
ment of prospects and sales. 


Consumer Finance Plan 


Retail Sales are given an added impetus 
through a term payment plan whereby a plane 
may be sold for as little as $750 down. 
Carrying charges and insurance are remark- 
ably low. These term payments are under- 
written by a special division of Curtiss- 
Wright, giving you, as a dealer, the greatest 
possible turnover on your investment and 
bigger profits. 


The New York Aircraft Show 
Starts May 3rd 


The magnitude of this opportunity and the 
success that it holds for you as a Curtiss- 
Wright dealer merits a visit to the New York 
Aircraft Show in Madison Square Garden, 
May 3rd to Ilth. At this show a large and 
interesting Curtiss-Wright exhibit will be 
installed. You will see many Curtiss-Wright 
planes and engines of different types, obtain 
complete information regarding the dealer 
proposition and learn at first hand the possi- 
bilities it opens to you. Don’t miss this show. 


Mail the Coupon 


Neo obligation is incurred by filling out the 
coupon below for complete and immediate 
details. If you cannot visit the New York 
Show, this coupon will bring you full infor- 
mation. A number of splendid, proved sales 
territories are still available. Mail the cou- 
pon without delay. 


 plaestenteenententenentenestentnteterteten 


CURTISS-WRIGHT 
SALES CORPORATION, Dept. 52 


27 West 57th Street, New York 


Gentlemen: Please send me complete details of 
the Curtiss-Wright Sales Franchise and the profit 


without cost or obligation 





possibilities as an airplane dealer in my territory 
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prove that “two’ cars can 
live as cheaply as one” 


From now on thousands of American families 
are going to shift from a one-car to a two-car 
basis. The second car will be the American Austin. 

Kor the American Austin actually makes it pos- 
sible to drive two cars for the operating cost of 
one. Forty miles on a gallon of gas, a thousand 
miles on a two quart filling of oil, twenty to 
forty thousand miles on a set of tires, less than 
34 of a cent a mile for gas, oil and tires — this is 


economy. By using the Austin for the one and 





IT WILL RUN 


10,000 MILES 














ON *56 WORTH OF GAS AND OIL 








THE 


two passenger trips the big car can be left at home. 
‘The expensive mileage saved will soon pay for this 
bantam. So at no greater ultimate cost the Austin 
offers the convenience of two cars. 

It is a smart, trim little car for shopping, trips to 
club, to office, school and station, and for the thou- 
sand and one minor trips that comprise the bulk of 
present-day driving. 

But economy is only one side of the Austin story, 
It offers speed, easy handling, and a quick getaway. 
Its mechanical design is the same as that of the in- 
ternationally famous car that has won over 450 medals 
and cups for performance the world over. It will list 
for less than $450. 

Over 140,000 Austins have been contracted for by 
dealers. Write us for information. 


AMERICAN AUSTIN CAR CO., A4NC., 7300 WOODWARD AVENUE, DETROIT, MICH, 


AMERICAN 


IUSTIN ©» 


